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Disclaimer 

Forward-Looking Statements

This presentation may contain “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995 that involve significant risks, assumptions, and
uncertainties, including statements relating to the market opportunity and future business prospects of Stifel Financial Corp., as well as Stifel, Nicolaus & Company, Incorporated and its
subsidiaries (collectively, “SF” or the “Company”). These statements can be identified by the use of the words “may,” “will,” “should,” “could,” “would,” “plan,” “potential,”
“estimate,” “project,” “believe,” “intend,” “anticipate,” “expect,” and similar expressions. In particular, these statements may refer to our goals, intentions, and expectations, our
business plans and growth strategies, our ability to integrate and manage our acquired businesses, estimates of our risks and future costs and benefits, and forecasted demographic
and economic trends relating to our industry.

You should not place undue reliance on any forward-looking statements, which speak only as of the date they were made. We will not update these forward-looking statements, even
though our situation may change in the future, unless we are obligated to do so under federal securities laws.

Actual results may differ materially and reported results should not be considered as an indication of future performance. Factors that could cause actual results to differ are included
in the Company’s annual and quarterly reports and from time to time in other reports filed by the Company with the Securities and Exchange Commission and include, among other
things, changes in general economic and business conditions, actions of competitors, regulatory and legal actions, changes in legislation, and technology changes.
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ABOUT: 

Stifel & Vining Sparks: A Powerful Combination 

~275 
associates in 

13 offices

A client-centered financial partner that offers 
strategic balance sheet and investment 
solutions focused on depositories  

~4,000 
institutional 

clients

~$150M 
avg. annual 

revenue                
(long term average 

since 2008) 

$150B+ 
avg. annual 

trading 
volume

Founded in 

1981
HQ in 

Memphis, TN

~$100M 
equity              
capital 

Vining: By the Numbers 

Accretive to shareholders, associates & clients 

Leverages the Stifel / KBW Platform – the #1 Financial Services 
Platform in the Industry.   Additional plans to build out 
correspondent banking services through Stifel Bank

Shared focus on putting Clients First with similar 
Entrepreneurial Cultures   

Why This Combination Makes Sense

Minimal Overlap in coverage of fixed income accounts 

Continued Investment To Build The Leading Financial Services Platform

2013 2015 2019 2019 2021

$
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Public
28%

Private
72%

Sub $2B
26%

$2B - $10B
39%

$10B - $30B
25%

$30B+
10%

Sub $2B
72%

$2B -
$10B
18%

$10B - $30B
7%

$30B+
3%

Highly Complementary Bank & Thrift Focus with Minimal Overlap 

1,600+ unique 
bank & thrifts 
covered on a 
combined basis 

300+ fixed income 
professionals focused on 
banks & thrifts on a 
combined basis 

Only ~5% net revenue 
overlap identified

2020 Fixed Income Revenue – Bank & Thrift Clients   

Revenue from 
Bank & Thrift 

Clients 
by Type

(Publicly Listed 
vs Private)

Revenue from 
Bank & Thrift 

Clients by 
Asset Size

Synergy 
Opportunity: 
Capital offerings and 
M&A opportunities 
across Vining’s core 
relationships 

Public
65% Private

35%
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(1) \
(2) Nationwide announced acquisitions of whole banks since 3/1/20.

(3) Defined as nationwide bank transactions between 3/1/20 – 8/31/21 with announced deal values, as reported by S&P Capital IQ. 
(4) Market share based on total deal value. 
(5) Nationwide equity (includes mutual to stock conversions) and debt capital markets offerings between 3/1/20 – 8/31/21 as reported by 

S&P Capital IQ.

$5.5 
$5.4 

$4.5 
$4.0 

$3.8 
$2.4 

$2.1 
$1.8 
$1.8 

$1.5 
$1.4 
$1.3 
$1.3 

$1.0 
$0.9 

Piper Sandler
Goldman Sachs

BofA
Morgan Stanley

J.P. Morgan
RBC Capital Markets

UBS
Wells Fargo

Raymond James
Performance Trust

Bank of New York Mellon
U.S. Bancorp

Academy Securities
R. Seelaus

 Top Advisor in Bank M&A 

 Top Capital Provider for banks since COVID

 ~61% M&A market share since COVID(1)

 ~80 percent share of major bank MOEs 
announced since 2019(2)

 Backed by more than 150 seasoned investment 
bankers serving financial services

(1) Represents KBW’s market share based on aggregate deal value of nationwide bank transactions between 3/1/20 – 8/31/21 with 
announced deal values, as reported by S&P Capital IQ. 

(2) Defined as nationwide bank transactions since 1/1/19 with announced deal values $1B+ and target pro forma ownership 35%+. 
Includes fairness opinion only advisory.

Dominant M&A Franchise: INSIGHT Across the Size Spectrum(3)

$37.3 
$30.9 

$23.3 
$17.1 

$13.3 
$12.1 

$11.6 
$11.6 
$11.3 

$10.5 
$5.1 

$2.7 
$2.6 

$1.9 
$0.8 

Keefe, Bruyette & Woods
J.P. Morgan

Piper Sandler
Citigroup

Goldman Sachs
Evercore

PNC
BofA

Lazard
Morgan Stanley
Raymond James

Stephens
Jefferies

D.A. Davidson
Hovde

Market 
Share(4)

34
7

41

3

5

2

2

1

2

7

19

15

1

8

8

# Deals

Market 
Share(4)

72
115

37

53

50

37

32

31

34

38

84

10

22

14

15

# 
Offerings

Aggregate Deal Value ($B)

Aggregate Deal Value ($B)

Keefe, Bruyette & Woods61%
50%

38%

28%

22%

20%

19%

19%

18%

17%

8%

4%

4%

3%

1%

Leverages the Stifel / KBW Platform…                                  
THE #1 Financial Services Platform in the Industry 

Keefe, Bruyette & Woods8.5%
8.2%

6.9%

6.1%

5.7%

3.7%

3.2%

2.8%

2.8%

2.2%

2.1%

2.0%

2.0%

1.5%

1.4%

Top Capital Provider: Subordinated Debt, Preferred & Common(5)
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Stifel/KBW: Offering a FULL SUITE of Cutting Edge Solutions in Financial Services 

Interest Rate 
Management 

/ Swaps 

Strategy & 
Analytics / 
Portfolio 
Design 

Debt Capital 
Markets 

Equity Capital 
Markets  

M&A Equity Sales 
and Trading

Fixed-Income 
Sales and 
Trading

Equity 
Research 

Public 
Finance / 

Municipals 
Balance 
Sheet 

Management 

#1 TRUSTED ADVISOR in Financial Services

Relationship Focus
• Client first approach
• Collaboration across business lines 

Thought Leadership
• Insight & access to all aspects of the

markets (equity, fixed income, M&A)

Execution Excellence
• We maximize value for clients in

every product offering

Product Expertise
• Deeply specialized product experts

supported by strategy, analytics &
technology

Comprehensive Product Set Supporting Key Strategic Decisions to Maximize Value 

Correspondent 
Banking 
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2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020

A Track Record of Growth & Successful Integrations 

G
AAP N

et Revenues2007
Ryan Beck
Stifel Bank

2009
54 UBS 
Private 
Client 

Branches

2010
Thomas 
Weisel 

Partners

2011
Stone & 

Youngberg

2012
Miller 

Buckfire & 
Co. 

2013
KBW; Knight 

Capital Group’s 
Fixed Income 

Division

2014
CM Finance 

(CMFN) JV; De La 
Rosa;

Oriel Securities; 
1919 Investment 

Counsel

2015
Barclays 
Wealth 

Management; 
Sterne Agee 

2016
Eaton 

Partners;
ISM Capital

2017
City Financial 
Corporation;

Ziegler 
Wealth

2018
Business 

Bancshares

2019
Mooreland Partners; 

GMP-First Energy (UK, 
Canada); MainFirst; First 

Empire Holding Corp.; B&F 
Capital Markets; George K. 

Baum & Company

Stifel Completes Combinations.  Not Acquisitions  
People.  Not Businesses 
Retention of Key Revenue Producers & Executives 
Has Been Key to Our Success 
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